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INTERNATIONAL EXPERIENCE IN BUSINESS DEVELOPMENT, COMMERCIAL AND INVESTMENT BANKING



Weiser LLP

Houlihan, Lokey, Howard & Zukin

Fortis Capital Corporation

Spear, Leeds, and Kellogg, a subsidiary of the Goldman Sachs Group

Gilat Satellite Networks
Entrepreneur - Valuations – Banking
Business Development – Management – Writer



INDUSTRY TRANSFERRABLE SKILLS
ANALYSIS

Determined the fair market value of companies and investments.
Produced mark-to-market valuations for over one hundred different hedge fund and pension fund investments in a variety of private companies and assets, including debt, equity, aircraft engines, movie libraries, oil and gas royalties, CDOs and real-estate holding companies.


Identified mispriced investments and calculated accurate pricing. Initially reluctant, my clients came to see my advice as worthy of their attention and an excellent truthful analysis of market conditions.
Hired as a consultant for 3 to 6 months and kept for 2 years, because I enabled the efficient, accurate and profitable servicing of hedge fund clients in a new and growing market niche (hedge fund portfolio valuations).

COMMUNICATION

I can make complex issues easy to understand. From producing user-friendly technical documentation to high-level financial analysis, I have taken mounds of information from a variety of expert sources and presented it clearly, concisely and in a well-organized fashion. 

Gilat Satellite Networks could not find anyone who had the skill to both understand their cutting edge satellite communications technology and write about it clearly. As a technical writing contractor, I took the project on and, within six months, they hired me full-time as their Marketing and Product Manager based on my results.

After working for two years as Marketing and Product Manager, I was put into a Business Development group run by an investment banker. For two years, I did market research, wrote business plans (Microsoft and Direct TV invested $50 million each), searched for strategic partners, and invested in new enterprises. 
At Fortis Capital, I was the point of communication among the other banks in the syndicate, our bank, the borrower, legal counsel, and technical consultants. I facilitated communications among all interested parties and made sure we were all on the same page. 
Due to my efforts, Fortis Capital gained an excellent reputation as an Agent, and we were granted new mandates for Lead Arranger and Underwriter by both new and existing clients.

I have experience communicating with CEOs, CFOs and other high-level executives. At Gilat Satellite Networks, Fortis Capital and Houlihan Lokey, I spoke and corresponded with high-level executives concerning their company’s financial status and business strategy.

LEADERSHIP

At Fortis Capital, as the CEO’s right-hand man, I helped manage a commercial lending group with over 60 bankers, freeing up the CEO to focus on building relationships and initiating new deals. I also founded and managed the Agency for Syndicated Loans.
At LiveLinx, I helped a start-up company grow from 3 to 15 people by managing and mentored a team of technical writers, enforcing quality control and making sure that our customers, leading high-tech companies in Israel, were always satisfied with our work.
At Gilat Satellite Networks, I managed an R&D project with a $2.0 million budget.

MULTI-TASKING

At Fortis Capital, I was hired by the CEO to wear several hats: create and manage syndicated loans agency, enforce financial covenant compliance, write policies and procedures, implement internal audit recommendations and coordinate marketing communications. Although asset management (managing the fast-growing Syndicated Loans Agency) took up most of my time, I continued to successfully wear multiple hats for four years, helping the company to grow its portfolio of loans by approximately 20%.

FINANCIAL

I can fluently read and understand financial statements and models.

At Houlihan Lokey, I interpreted and analyzed the audited and unaudited financial statements of companies in a wide variety of industries, quickly learning and clearly communicating the stories behind the numbers. My work helped the company retain existing hedge fund clients and service a growing number of new ones.

At Fortis Capital, my familiarity with financial models helped me monitor the financial performance of our clients and enforce covenant compliance. By raising red flags, I enabled the company to address issues proactively and prevent costly developments.

At Gilat Satellite Networks, my advice and due diligence concerning start-up companies helped guide the company’s investments in those companies. 

GLOBAL PERSPECTIVE
I am an International Businessman. I have conducted business and/or lived in the following countries: Belgium, Germany, Great Britain, Holland, Israel, Japan, Singapore, South Africa and Spain. 

My eagerness to travel, international skills and experience helped Gilat Satellite Networks win new contracts and increase sales around the world. 

I helped the bankers at Fortis Capital maintain a smooth working relationship with their European colleagues and European senior management. 
ENTREPRENEURIAL

Invented a product Twisplays – Twitter displays - and started a company that sells innovative social media signage www.twisplays.com.
I developed an iPhone application for Business Valuations www.sellthispig.com.

At Fortis Capital, I started up and managed an Agency for Syndicated Loans, growing it within four years to a $2.5 billion portfolio.

I managed an R&D project sponsored by the European Union with a $2 million budget. My proposal was chosen and accepted over those produced by our company’s top engineers. The project brought in R&D funds which were used to develop the company’s technology in a strategically beneficial direction

TECHNICAL

I have been surfing the crest of the technology wave for years and learn new technologies and computer programs (popular and proprietary) quickly and easily. I am an expert in the Microsoft Office suite.

I utilize financial data bases to obtain and use research materials for analysis, i.e. Bloomberg, Capital IQ, Pratt’s Stats, OneSource.

WRITING

Maintain a blog:  www.oracleofny.com  which was selected to be part of the “Forbes Financial Blog Network.”

Published articles for Forbes.com, efinancialcareers.com and in leading international business magazines. 

Produced numerous Proposals in response to Request for Proposals (RFPs) from National/International Telecommunication Companies.

Wrote dozens of installation and user guides for advance telecommunications and other cutting-edge high-tech hardware and software. I am an accomplished technical writer.
Self-published a book and later sold the rights to an established publisher.

Wrote radio shows about American literature for Voice of America.

MOTIVATED SELF-STARTER
I have over 25 years of progressive on-job transitioning and development experience.  I started on the floor of the stock exchange, then moved to technical writing, marketing, business development, commercial banking, investment banking and consulting. 
BACKGROUND 

My family is immersed in the financial world, and we discuss business the way some people discuss sports or politics. 

I have been granted global publicity and am being noted for my integrity, creativity and courage to obtain results in an outside-the-box type of manner.
EDUCATION AND TRAINING

Citibank School of Banking – Advanced Credit Management II, Risk and Credit Management
B.S. Management Science – Massachusetts Institute of Technology (MIT) / Sloan School of Management – 4.5 GPA
MEMBERSHIPS

International Association of Financial Engineers (IAFE).

Professional Risk Managers International Association (PRMIA).

MIT Sloan Club of New York
Treasurer for Dramatic Risks, Inc., a New York City-based non-profit cultural and educational corporation supporting community theater and documentary film production.
